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Foreclosure  flings spiked
upward another 7 percent in
March of this year, and one
expert believes there are alter-
natives consumers can use to
avoid becoming part of next
month’s statistic.

During March, the amount
of foreclosure flings totaled
239,745, according to statistics
released from RealtyTrac. This
is up from February, when fl-
ings totaled 225,101. Granted,
the rate of increase is slower
than it was this time last year,
but fnancial expert Deborah
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How Can I Avoid a Foreclosure?

McNaughton, author of The
Essential Credit Repair Hand-
book from Career Press (www.
fnancialvictory.com), said that
the decrease wasn’t attributable
to better market conditions.

“The slowdown is because there
are so many foreclosures to fle,
it’s taking lenders longer to pro-
cess foreclosure proceedings,”
McNaughton said. “The allega-
tions of fraud in some of these
foreclosure proceedings started
last September, and as a result,
there was a temporary suspen-
sion of foreclosures while the
fraud was investigated. There
are people out there who are still
in trouble, but there are ways
they can avoid a foreclosure, if
they’re willing to do the work.”

McNaughton’s alternatives in-
clude:

Short Sale—Of course you
have considered a short sale.
That should be your Tfrst
choice, but the downside is that
there are so many players in the
mix. First, you have to list the

property with a real estate com-
pany. If you get a buyer, you
have to submit a hardship letter
and your fnancials to the lend-
er along with the offer to pur-
chase your property at a price
that is lower than your balance.
It may take the lender weeks
or months to decide if they are
willing to accept the offer. By
that time you may have lost
your buyer. If you have not
been making your mortgage
payments, the lender may fore-
close on your property. Unless
you can overcome these issues,
this alternative may not be the
one for you.

Short Refinance—If your
payments are not behind, con-
tact a lender to see if you are
eligible for a short refnance.
An appraisal on the property
will be ordered. If the apprais-
al is less than the balance you
owe, the lender will tell you
how much of a loan they will
make. When you get a com-
mitment letter and appraisal
from the lender, submit it to

Local Firm Restores
Old Barter System

Today’s weakening economy
is causing charities to lose do-
nations, forcing them to cut
programs. Small businesses
are also affected and struggle
to survive. To help solve this
problem, a new service called
Barter Trade Exchange is mak-
ing its debut in Lancaster Coun-
ty. Community Clearinghouse
Agency (www.donatecca.org),
a volunteer-based 501-C-3 so-
cial service, partnered with the
Exchange network to provide
bartering, small business -
nancing and help charity. New
members are credited $2,000
for immediate use in trading.
The program is open to retail-
ers, schools, townships, con-
tractors, restaurants, manufac-
turers and other industries.

Transactions are processed
like a bank, using trade credits
rather than dollars. Barter is
thousands of years old. People
used to trade vegetables for
grain; what if you didn’t have
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vegetables or the other per-
son didn’t need grain? There
was no deal. In an Exchange,
members trade with one an-
other; everyone needs some-
thing and has something to
offer. Can we do that today?
Dale Vega, program director,
says yes we can.

To qualify, you must own and
operate a business or service.
According to Mr. Vega, if a
business needs something
painted or repaired, they pay a
member to do it. For doing the
work, the member earns trade
dollars to spend on what he
needs; equipment, tools, ad-
vertising, printing, or vehicle
repair. You don’t have to trade
with the same member; you
are free to deal with anyone
within the network.

There are about 450 Exchang-
es in the U.S. doing $8 billion
in business. To infuse imme-
diate funds in small business,

the Exchange purchases prod-
ucts, inventories, and services
from members. Collection of
past-due accounts can also be
paid with trade dollars. You
can pay suppliers or vendors
using zero-interest credit lines
repaid with goods and servic-
es, not cash.

Mr. Vega said, “Surviving in
this economy requires being
innovative, creating new ways
to acquire income. You have
to watch how and where you
spend your money, doing more
with less. Bartering is the best
vehicle; you spend trade dol-
lars not cash.” The IRS says
income generated from barter
is taxable (IRS.gov/taxtopics/
tc420).

For information, contact the
Exchange at (717) 394-1422
or email trade-exchange@
live.com or write to
Exchange P.O. Box 8361
Lancaster, PA 17604 -8361
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your current lender requesting
a reduction of your current bal-
ance. If they agree to a reduced
payoff, continue with the new
lender and complete your new
loan with a lower loan amount
and hopefully better terms.

Lease Purchase Option—Put
your home or property on the
market as a lease with an op-
tion to purchase. A lease pur-
chase allows a buyer to pur-
chase your property for an
agreed sales price and date to
complete. Earnest money is ap-
plied towards a down payment,
and you would collect monthly
payments. Make sure you get
enough down payment money
to catch up with any past due
payments, and continue to
make the mortgage payments
until the sale is complete.

Rental—Renting your house
out may also be an option for
you. If you get a renter that
can cover your payments, you
can rent another place for less
money. When things get bet-

ter and your fnances loosen
up, you can always move back
into your home.

“A lot more people are facing
foreclosure than the statistics
currently refect,” McNaugh-
ton said. “As a result, everyone
should be aware of the alterna-
tives. Foreclosure can some-
times be a worst-case scenario
for some, but that can be avoid-
ed simply by choosing to accept
something that isn’t a best-case
scenario. But it’s better than los-
ing your place to live with no
alternatives at all.”

Deborah McNaughton

is a nationally recognized
author, credit expert and
financial coach. She has
been in the financial
business for over 25
years. In 1984, Deborah
founded and is President
of Professional Credit
Counselors, Inc., dba:
Financial Victory Institute,
which specializes in credit
counseling and money
restoration.

Cleaning for a Reason
by Maid Brigade

The free service below is provided in Lancaster

by the Lancaster County Maid Brigade.

http://lancastercounty.maidbrigade.com/

If you know any woman currently undergo-

ing chemotherapy, please pass the word to

her that there is a cleaning service that pro-

vides FREE housecleaning—once per month

for 4 months while she is in treatment.

All she has to do is sign up and have her doctor

fax a note confrming the treatment.

Cleaning for a Reason will have a participat-

ing maid service in her zip code area arrange

for the service. This organization serves the en-

tire USA and currently has 547 partners to help

these women. It’s our job to pass the word and

let them know that there are people out there

that care.

Be a blessing to someone and pass this informa-

tion along.

www.cleaningforareason.org
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